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before purchasing it in order to gage whether or not it would be worth my time, and all praised Life Insurance for the
American Family: Most of What Y ou Know About Life Insurance is Wrong:

0 of 0 people found the following review helpful. If you sell insurance......thisreally helps!By M. J. KrauthEd Kelly
keepsit short and sweet. Strategies for those who sell. If you want to sell more insurance and make more money, Ed
Kelly isagreat guy to listen to. He doesn't waste your time with some 400-plus page book where they repeat
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everything multiple times. Just short, sweet and money-making advice.0 of 0 people found the following review
helpful. Breakthrough, someone finally put it in words!By B.J. SeastoneThisis amust read for financial planners and
insurance professionals. Even more importantly, it iswritten in an entertaining way with great information for the
consumer. From small to large.0 of 0 people found the following review helpful. Great Life Insurance PrimerBy Todd
L.Mr. Kelly has written one of the best Life Insurance primers | have read. If you are confused by life insurance (i.e.
how much and what type to own), thisis a must read.

Ed Kelly ison amission to help American families. They are grossly underinsured with their current life insurance
coverage, and something must be done about it, soon. In this book, Ed exposes the 10 myths that most consumers and
their current advisors hold about life insurance. Once these myths are dispelled, then the mothers and fathers, husbands
and wives, insurance agents and financial planners can al move on to address the truth about Time Diversification and
Tax Diversification. Thisbook isacall for Americans to take responsibility for themselves and the real riskswe al
face. While most people can think of only one reason to own life insurance (to provide money for a survivor), Ed
shows there are actually 1000 reasons to own life insurance, from cradle to grave. Many of these are driven by the tax
advantages inherent in alife insurance policy. His mission isto drive you to a better conversation and a better meeting
with your financial professional. Thisbook will help you see life insurance from a new philosophical and practical
perspective.

About the AuthorEd Kelly owns afinancial planning practice and provides training to thousands of financial advisors
throughout the United States. His mission is to fight the apathy about insuring families while leading a professional
resurgence toward appropriate insurance advice and implementation. Ed lives in southern California with hiswife Val.



